Your Social
Selling Index

of buyers are more
likely to engage with a
strong professional brand

Social
] selling leaders
ﬁ?" create 4
more sales
opportunities than

peers with a lower SSI

Social selling leaders
are more likely to

hit sales targets.

Establish your professional brand

Aim for 1007 profile completeness - with a

profile picture, career experience and a
headline and summary that describe the value

you had
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nP Find the right people
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nP Find iInformation for clients and prospects that

S

Expand your reach with 2nd degree
connections, which are proven to Improve your
chances of engaging with new connections.

Engage with insights

shows you care about their success - and tag
them when you share.

.r‘P Build strong relationships
Build multiple connections with decision makers

q and influencers within a business - don't just rely
Oon one to grow an account.



https://yourallies.co.uk/linkedin-social-selling-accelerator/

